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The Past Client/Center of Influence Script
1. Hi this is _______________ with __________. How are you today? 

2. The reason for my call is that so many of my clients are wondering what exactly is going on with the real estate market today. 

3. The market is full of opportunity right now.  Interest rates are SO low that the buyers are back in the market in fact; did you know that we’re selling _______ homes every single day? 

4. And so a lot of our clients are beginning to take a fresh look at their options – and are able to take advantage of this market on their Buy Side.  

5. You know, in the market today, many of my clients are using their current house as a TOOL – to get the right home for themselves for the next 10 or more years. 

6. So I was wondering how would your next home be different from what you’re living in today? 

7. Is there anything that your current home has, that you don’t want in your next one?  What’s important about that? (Get their motivation!)
8. So that you can (motivation) and (motivation)… or just so that you don’t miss out on this short window of opportunity… let’s meet for a few minutes to review the opportunity that you may have today.   Is your calendar handy? 

If ‘Yes’ – set the appointment!

If ‘No’ ... Good for you, I’m glad you’re happy where you are.... Tell me, what good friends or family members can you think of right now ... who also may want to take advantage of today’s very interesting real estate market? 

9. Great!  Thank you for taking the time to speak with me today.  I’ll be sending some great information in the mail (or by email) ... and remember that I’m here to give you and your friends the best information and representation ... just when they need it most.   

10. Thank you for your time today!
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